
 
            Field-proven results in business sales and acquisitions 

 

Do You Have What It Takes to Find Success in the 21st Century? 

There is no doubt that the times are definitely 
changing. The COVID-19 pandemic has caused a 
shift across many industries, and the simple fact is 
that many industries will never return to the old 
normal. Success in the 21st century will require a 
good deal of adaptation and the ability to evaluate 
where you stand today and where you need to be 
tomorrow. 
 
Flexible Thinking 
One of the cornerstones of being successful in life 
and in business is to embrace flexible thinking. A 
flexible approach to problems can lead to finding 
new and highly effective ways of tackling problems. Being able to find success in the 
21st century is about much more than simply riding the next technological wave or trend. 
Instead, it is about being amongst the first to use flexible thinking to spot trends and 
developments ahead of the competition and exploit those developments first. Technology and the 
world are changing faster than ever. Being able to utilize fluid, flexible thinking to identify 
problems and then seek out cutting-edge solutions to those problems will be a key aspect for 
success in this century. 
 
A Solid Plan 
Flexible thinking is essential for success, but so is having a plan. Just as business leaders needed 
a plan to achieve final success two-thousand years ago, the same holds true today. In many ways, 
evolving technology has not reshaped basic logic.  
 
You’ll want your business plan to strike the right balance between being rigid and flexible. At 
the same time, you’ll need a solid business plan that includes specific written goals and concrete 
time frames. 
 
Embracing Technology 
The days of ignoring technology or “working around” it are simply gone. The modern business 
landscape has integrated not just digital marketing, but digital financial transactions as well. This 
trend is only going to become more pronounced in the coming years.  
 
The business landscape means understanding and embracing the fact that commerce now has a 
massive digital component at every level. The pandemic has served to accelerate this fact and has 
very likely permanently changed how business will be conducted in the future. Whether it is 
meeting clients or customers online for a Zoom or Skype meeting, embracing digital marketing, 



 

or a range of other changes, it is essential for business owners to recognize change and 
incorporate it into their business and their long-term plans. 
 
You can try to fight the future, but in the end you will fail. Charting the right course for the 
future means having the right mindset and a great support team in your corner. Business Brokers 
and M&A Advisors are experts at helping business owners prepare their businesses for sale. 
Demonstrating that your business has adapted to the dynamic and ever-changing environment 
will help you make your business much more attractive to prospective buyers. 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
About TOGA, The Oil & Gas Advisor: 

The Oil & Gas Advisor’s team of M&A Brokers and advisors specialize in selling businesses related to the oil, gas, 
and energy industry.  Clients include manufacturers, distributors, services, construction and logistics firms.  TOGA is 
USA’s expert in selling propane companies. Since 1987, they have been investment banking merger and acquisitions 
advisors, providing certified business broker and intermediary services.  TOGA’s experts are award winning industry 
leaders with offices in Texas, Oklahoma and Pennsylvania.    

www.OilGasAdvisor.com 
 

info@OilGasAdvisor.com 
 

Offices serving the oil and gas business across North America  

                                                DFW, TX              Tulsa, OK 
                                            Don Hankins                        John Johnson 
                            DHankins@OilGasAdvisor.com              JJohnson@OilGasAdvisor.com 

               (817) 615-8393                        (918) 232-5723 
 
 

                                               Tyler, TX       Williamsport, PA  
                                          Keith Chapman                        Gary Papay 

             KChapman@OilGasAdvisor.com         GPapay@OilGasAdvisor.com  
  (903) 245-9233                        (570) 584-6488 
 

 
Copyright: Business Brokerage Press, Inc. 
 AudreyPopov/BigStock.com 

http://www.oilgasadvisor.com/
mailto:info@OilGasAdvisor.com
mailto:DHankins@OilGasAdvisor.com
mailto:JJohnson@OilGasAdvisor.com
mailto:KChapman@OilGasAdvisor.com
mailto:GPapay@OilGasAdvisor.com
http://deal-studio.com/ensure-confidentiality-sale/
http://www.bigstockphoto.com/image-83033555/stock-photo-business-handshake-agreement-partnership-deal-team-office-concept

	Do You Have What It Takes to Find Success in the 21st Century?

