
 
            Field-proven results in business sales and acquisitions 

 

Interested in Buying a Business? Check Out These 3 
Commonly Overlooked Areas  

 
When it comes to buying a business, nothing 
is more important than the factor of due 
diligence.  For most people, this investment 
is the single largest financial decision that 
they will ever make.  And with this important 
fact in mind, you’ll want to leave absolutely 
no stone unturned. 
 
Let’s examine the three most commonly 
overlooked areas when it comes to buying a 
business: retirement plans, 1099’s and W-
2’s, and legal documents. 
 
1. Examine All Legal Documents 
 
While it may sound like a “pain” to investigate all the legal documents relating to a 
business that you are vetting for purchase, that is exactly what you have to do.  The 
very last thing you want is to buy a business only to have the corporate veil 
pierced.  Everything from trademarks and copyrights to other areas of intellectual 
property should be carefully examined.  You should be quite sure that you receive 
copies of everything from consulting agreements to documentation on intellectual 
property. 
 
2. Retirement Plans 
 
Don’t forget about retirement plans when you’re buying a business, as this mistake 
can quietly translate into disaster.  Before signing on the dotted line and taking 
ownership, be sure that both the business’s qualified and non-qualified retirement 
plans are 100% up to date with the Department of Labor and ready to go. 
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3. W-2’s and 1099’s 
 
If 1099 forms were given out instead of W-2’s, you’ll want to know about that and 
be certain that it was done within the bounds of IRS rules.  Imagine for a moment 
that you fail to do your due diligence, buy a business and then discover that you have 
problems with the IRS.  No one wants IRS problems, but a failure to perform due 
diligence can quickly result in just that.  So do your homework! 
 
Never forget what is at stake when you are buying a business.  If there has ever been 
a time to have laser-like focus, this is that time.  There can be many skeletons hiding 
in a business, and you want to be sure that you protect yourself from any unwanted 
surprises.  Not performing your due diligence can lead to a shockingly large array of 
problems.  One exceptional way to protect yourself is to work with an M&A 
Advisor.  An M&A Advisor knows what to look for when buying a business and 
what kinds of documents should be examined.  There is no replacement for the 
expertise and experience that an M&A Advisor brings to the table. 
 
 
About TOGA, The Oil & Gas Advisor: 

The Oil & Gas Advisor’s team of M&A Brokers and advisors specialize in selling businesses related to the oil, gas, 
and energy industry.  Clients include manufacturers, distributors, services, construction and logistics firms.  TOGA is 
USA’s expert in selling propane companies. Since 1987, they have been investment banking merger and acquisitions 
advisors, providing certified business broker and intermediary services.  TOGA’s experts are award winning industry 
leaders with offices in Texas, Oklahoma and Pennsylvania.    

www.OilGasAdvisor.com         844 749-6016        info@OilGasAdvisor.com  

Offices serving the oil and gas business across North America  
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